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Negotiation -
The most essential business skill

On February 07, 2007, the Preston Center
Rotary Club will feature a talk by Robert Menard,
a nationally recognized authority on negotiation Robert Menard
and author, speaker and trainer on the topic.
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Cont act Bob at 214.513.8484 or email at Robert Menard@Robert Menard. comnr

Brlg_ www.RobertMenard.com www.YouNegotiateIt.com
et s Sell for a dollar, earn a dime - Save the same dollar, earn ten dimes

© Robert A. Menard II 2006, all rights reserved "
The Voice of the Customer WA

MATIONAL SPEAKERS ASSOCIATION



